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Summary 
 
Since the 1980s, there has been a spurt in inter-firm technology cooperation agreements 
worldwide. These agreements differ from the earlier cooperation agreements in their 
motives, characteristic features and content. The present day technology cooperation 
involves each partner firm contributing its expertise or knowledge to the common 
objective. One of the important motives for inter-firm cooperation in recent years has 
been the need to spread the costs and risks of innovation. Another important motive has 
been the acquisition of new technical skills or technological capabilities from partner 
firms. In recent years, firms from developing countries have also emerged as viable 
partners in such cooperation. Inter-firm technology cooperation provides an opportunity 
to speed up the process of acquiring technology, co-developing technology, producing 
and tapping new markets. Reliance on arm's length technology acquisitions will only 
provide access to mature technologies for specific activities, with limited possibilities 
for learning. However, there is a danger that a few firms in an industrial sector may 
come to dominate the market through cooperation arrangements. This will have 
negative effect on competition in the market. An ologopolistic, if not a monopolistic, 
competition may emerge, creating barriers for new entrants or the smaller competitors 
may be forced out of the industry sector. In such a situation, even when a firm or group 
of firms may prosper, the growth of the specific industrial sector in a country will be 
stunted. 
 
1. Introduction 
 
In recent years, technology cooperation has been increasingly used as strategy by firms 
to reduce the pressures of global competition, and to enhance their technological 
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capability and innovativeness. Such cooperation takes place, mainly between firms in 
the industrialized world, but increasingly also between firms from the industrialized 
countries and developing countries, as well as between firms in the developing world. 
Such cooperation takes place between firms across national borders as well as within 
the same country. Such cooperation is also common between firms and academic 
establishments.  
 
Historically, international inter-firm cooperation agreements have always existed in one 
form or another. Joint ventures between firms belonging to different countries have 
been in existence since the beginning of last century. Similarly, licensing of 
technologies between companies has been in vogue in industries, such as chemical and 
electrical equipment since the early decades of the last century. 
 
Since the 1980s, however, there has been a spurt in inter-firm technology cooperation 
agreements worldwide. These agreements differ from the earlier cooperation 
agreements in the context in which they are entered into, as well as in their motives, 
characteristic features, content and magnitude. The new forms of cooperation, such as 
joint R&D, involve activities where a greater degree of technology transfer and 
exchange takes place among participating firms. 
  
Growing global competition, high costs and risks associated with the development of 
new technologies, shortage of knowledge resources, complexity of technological 
systems and worldwide market entry strategies are some of the major reasons for spurts 
in inter-firm cooperation.  
 
Inter-firm technology cooperation takes a variety of forms, ranging from simple one-
way contracts, such as licensing (e.g., technology purchase), through more complex 
contractual arrangements, such as technology sharing and joint development, to ‘equity-
based’ joint ventures, formed separately by the partner firms. The activities range from 
basic research cooperation to competitive R&D and technology cooperation and 
manufacturing and marketing. 
 
The new forms of agreements have become popular among firms due to a set of factors 
that have characterized the world economy since the late 1970s. Firms encountered 
uncertainty and turbulence in the world economy. At the same time, the emergence of 
new techno-economic paradigm led to rapid and radical technological changes. In such 
a complex business environment, according to Chesnais, enterprises viewed the new 
forms of agreements as offering a high degree of flexibility that is critically needed in 
their operations. In a rapidly changing technological environment, the flexible, risk- and 
knowledge-sharing, and resource pooling features of inter-firm agreements opened up 
opportunities for acquiring key scientific and technical inputs from external sources. 
These opportunities may, under given circumstances, be even superior to the strategies 
of internationalization of activities through vertical or horizontal integration or foreign 
direct investment. 
 
Another distinguishing feature of the new forms of the cooperation agreements has been 
the reciprocity, where knowledge and information are exchanged both-ways. This is in 
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contrast to the old forms in which the predominant form of cooperation was one-way 
flow of knowledge, e.g., licensor to licensee. Until recently, technology cooperation, 
especially that of research and innovation activities, was confined to the firms from 
industrialized countries. However, in recent years the firms from developing countries 
and economies in transition have also emerged as viable partners in such technology 
arrangements. Another important type of agreement has been the arrangement between 
foreign firms and research institutes/universities in developing countries and economies 
in transition. 
 
In the light of the growing importance of international cooperation agreements to firms 
as well as policy makers, this paper examines the following main issues: a) to what 
extent the firms from developing countries and transition economies are involved in 
interfirm technology cooperation? b) what are the types and characteristic features of 
such arrangements? c) what are the implications for technological capability building at 
the firm and industry levels? 
 
This paper is organized into six sections: Section 2 explains the concept of interfirm 
technology cooperation and the general context in which cooperation takes place. 
Section 3 presents some empirical analysis of technology cooperation agreements. 
Section 4 describes the different forms of technology cooperation that are particularly 
relevant to firms from developing countries and economies in transition. Section 5 
analyzes the firm- and industry-level implications for technological capability building. 
Section 6 draws conclusions and some policy recommendations. 
 
2. What is A Technology Cooperation Agreement? 
 
There is no single definition of what constitutes a cooperation agreement. According to 
Dodgson, these agreements, also known as alliances, collaboration and networks, are 
formed by firms with other firms, such as suppliers, customers (vertical cooperation) 
and even competitors (horizontal cooperation), as well as with academic institutions. 
The cooperation takes place in a wide range of activities, including research, product 
development, manufacturing and marketing. Vertical cooperation takes place 
throughout the production chain for particular products, i.e., at all stages from the 
supply of raw materials, through manufacture and assembly of parts and systems, to 
distribution and servicing. Horizontal cooperation occurs between firms at the same 
level in the production process (e.g., competitors). 
 
In the past, technology cooperation involved one-way transfer of technology from one 
partner to the other, usually from large to small firms. For instance, traditional joint 
ventures between firms, especially between developing country firms and industrialized 
country firms, involved the transfer of technology from the latter to the former, with the 
former paying royalties for the technology received. In contrast, the present day 
technology cooperation involves each partner firm contributing its expertise or 
specialized knowledge, and it may or may not be accompanied by equity contribution. 
As a result, in the present context, technology cooperation means two-way flow of 
technologies. As specialized knowledge is contributed to the common objective, such 
cooperation can take place on an equal footing between large and small firms. Thus, 
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technology cooperation agreements mainly focus on knowledge generation and sharing 
activities, aimed at the development of new products or processes or establishment of 
new routines within the firm or in the organization of inter-firm contractual 
relationships. 
 
There are several motives for firms to enter into technology cooperation agreements. 
One of the most common motives for inter-firm cooperation in recent years has been the 
need to spread the costs and risks of innovation, due to the capital required for 
technology development in industries such as pharmaceuticals and electronics. Coupled 
with the higher development costs and risks, shortened product life-cycles in many 
technology-intensive industries necessitate rapid penetration of foreign markets in order 
to recoup the costs and this may be more easily accomplished through an alliance. 
According to Grindley, some technology cooperation agreements, especially those 
between users and suppliers of new products, are formed with objectives of 
coordinating and formulating technical standards and ‘dominant designs’. 
 
Another important objective of technology cooperation has been the acquisition of new 
technical skills or technological capabilities from partner firms. According to Mowery, 
Oxley and Silverman, many firm-specific technological capabilities based on tacit 
knowledge and are difficult to transfer with complete certainty concerning their 
characteristics and performance. As a result, it is difficult to incorporate all the elements 
into simple contracts for the sale or licensing of such capabilities. On the other hand, by 
combining the market incentive structures with the managerial controls associated with 
hierarchy (internal organization), cooperation agreements can provide a better means to 
access technological and other capabilities. 
 
Cooperation agreements may take several different forms and may be formed with very 
diverse objectives. However, according to Dodgson, the agreements are entered into 
with some general assumptions: 1). Cooperation is perceived as leading to “positive 
sum gains” in internal activities of the participants, i.e., the participants can together 
derive mutual benefits which otherwise could not be gained independently. 2). 
Cooperation is perceived as a strategic tool to deal with “environmental uncertainty”. 
The growing competition, demanding customers, globalized markets and rapidly 
changing technologies are increasing pressures on firms, which can be more easily dealt 
with through cooperation than independently. 3). Cooperation agreements are seen as 
offering greater “flexibility” in comparison to other strategies. For example, cooperation 
may be better alternative to foreign direct investment (FDI) or to mergers and 
acquisitions (M&As), which are difficult to amend once entered into. 4). Cooperation is 
perceived as facilitating more effective transfer of knowledge between organizations 
than purely market transactions. 
 
2.1. The General Context 
 
In general, transnational corporations (TNCs) tend to favor internalized hierarchies and 
therefore prefer establishing wholly owned subsidiaries to joint ventures. This is mainly 
because TNCs perceive internalized hierarchies as permitting reduction in transaction 
costs and also leading to more effective appropriation of rents from tangible or 
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intangible assets. However, in a situation where wholly owned subsidiaries are not 
feasible for various reasons, such as higher risk and financial costs or the restrictions of 
national policies, TNCs tend to establish joint ventures.  
 
Chesnais analyzed the main factors that are responsible for the rise of inter-firm 
cooperative agreements as a major corporate strategy in the 1980s: the first set of factors 
relates to the global competition. In all technology-intensive industries, competition 
now takes place between a relatively small number of large firms (e.g., oligopolistic), in 
a geographical area, that includes both industrialized and developing country markets. 
The second set of factors relate to the on-going developments in science and technology 
(S&T). The general trend has been that basic scientific knowledge is playing a crucial 
role in major technological advance and many recent major innovations have occurred 
through cross-fertilization of different scientific disciplines. These ongoing 
paradigmatic changes in S&T are increasing the pressure on firms by increasing the 
number of technical fields relevant to corporate growth, and placing totally new 
requirements for significant technical advances. These pressures can be met partly by 
increasing in-house R&D or by the establishment of technology cooperation with other 
firms or universities. 
 
Due to the rapidly changing technologies since the 1980s, the product life cycles in 
most industries shortened. The short product life cycles also compelled firms to increase 
their R&D investments to keep up with the technological change in their industry. In 
order to amortize the rising costs of R&D, firms are compelled to geographically widen 
their markets. According to Hagedoorn and Schakenraad, technology cooperation is 
seen as a flexible way of dealing with some of these problems that include: the 
extremely high costs and risks of R&D in high-tech industries; quick pre-emption 
strategies on a world scale, even at the cost of loss of potential monopoly profits; 
technology transfer and complementarity; exploration of new markets and market 
niches; reducing the time lag between discovery and market introduction; monitoring 
the evolution of technologies and opportunities. 
 
3. Inter-firm Technology Cooperation Agreements – Some Empirical Analysis  
 
Among all types of cooperation agreements, the inter-firm technological alliances 
became more common in the 1980s. MERIT/UNCTAD database, as cited in 
UNCTAD’s World Investment Report 1998, shows that during the period 1980-96, a 
total of 8254 inter-firm technology cooperation agreements were registered. The 
number of these agreements sharply rose from an annual average of less than 300 in the 
early 1980s to over 600 in the mid-1990s. In 1996 alone, 650 agreements were 
registered. The bulk of technology cooperation agreements were registered in the 
industries dealing with the new science-based technologies such as biotechnology, 
information technology and new materials. 
 
The database also revealed the differences in the propensity to use technology 
cooperation as a strategic tool among various industries. The knowledge-intensive 
industrial sectors have entered in to the largest number of inter-firm cooperation 
agreements. During the period 1980-96, the information technology (IT) industry 
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dominated the technology agreements formed, accounting for 37 percent of all 
agreements. Their number rose sharply from an annual average of 74 during the 1980-
83 to 248 during 1992-95. 1996 registered 254 technology agreements in IT industry. 
Similarly, pharmaceuticals, especially bio-pharmaceuticals, registered a rising trend, 
with their share in total agreements doubling from 14 percent during 1980-83 to 28 
percent in 1996. 
 
In the international technology cooperation agreements, the participation of firms from 
developing countries has so far been modest, numbering only 455 agreements in the 
MERIT/UNCTAD database. However, over time, their number has been rising. In the 
early 1980s, developing country firms accounted for an annual average of 10 
agreements, but by the mid-1990s, the figure has risen to nearly 40 per year. In terms of 
proportions, the share of developing country firms has increased from 4.9 percent of the 
4270 agreements registered in the 1980s to 6.2 percent of the 3984 agreements 
registered in the 1990s. 
 
An interesting phenomenon has been the growing trend of technology cooperation 
agreements among the developing country firms themselves. They accounted for nearly 
7 percent of the 455 technology agreements involving a developing country firm. About 
a half of the 31 such agreements were registered during the period 1992-96. Following 
the global trend, even in the case of developing country firms, information technology 
predominates, accounting for 27 percent of the agreements involving at least one firm 
from a developing country. The number of agreements in the IT went up from an 
average of four per year during the 1980s to 13 in the 1990s. In the case of developing 
country firms, the chemical and automotive industries have been the second and third 
most important for cooperation, accounting for 19 percent and 9 percent of the total 
respectively. The share of pharmaceutical industry is less than 6 percent of the 
agreements with participation by a developing country firm. The capability of 
developing country firms as viable partners in technology cooperation is reflected in the 
growing importance of two-way agreements, which is most visible in the knowledge-
intensive industries, such as information technology. In the 1980s, one-way agreements 
accounted for 78 percent of the agreements in IT with participation from a developing 
country firm. But, by the 1990s, the share of two-way agreements significantly 
increased to 55 percent. Many of these agreements initially began as one-way 
arrangements, but over time have been upgraded into two-way agreements. 
 
The firms from developing countries, especially those dealing with information 
technologies, are increasingly using international technology cooperation agreements to 
enhance their technological capability and global competitiveness.  
 
The information Technology Strategic Alliances (ITSA) database registers publicly 
announced inter-firm alliances in information technologies (IT) worldwide. As analyzed 
by Vonortas and Safioleas, the release of 95.0 of ITSA registered 27 280 agreements 
(23 802 complete records) announced during 1984-94. These included 2683 alliances 
(2,361 complete records) with at least one partner from a developing country or 
economies in transition. According to this data, the alliances involving firms from 
developing countries and economies in transition not only kept pace with the rapid rates 
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of growth in the total alliances worldwide but also gained considerable ground. 
Alliances involving at least one firm from these countries increased from 6 percent in 
1988 to 12.8 percent of total alliance records in 1994.  
 
The majority of alliances by developing country firms involved either the creation or 
exchange of technological knowledge. Contractual agreements and joint ventures have 
been the dominant mode of alliances involving firms from developing countries. Equity 
investments, agreements for cooperative R&D, and licensing followed the order 
respectively. Mergers and acquisitions occupied the last place. The agreements 
involving R&D cooperation doubled during 1989-90 and doubled again during 1993-94 
indicating an increasing number of developing country firms that are capable of not 
only adapting imported technologies but which are also capable of participating in the 
creation of new technologies. The rapid growth of alliances with developing country 
firm participation is largely due to growing cooperation agreements with explicit 
technological content. During 1984-94, a larger proportion of cooperation agreements 
with developing country firm participation had explicit technological content (75%) 
than the overall sample of reported alliances in the information technology (IT) industry 
(worldwide) in the database (69%). 
 
A database, cited in Reddy, on global corporate R&D activities outside the 
industrialized world contains information on strategic R&D activities of TNCs being 
carried out in developing countries and transition economies. At the end of March 1999, 
a total of 286 strategic R&D activities are registered in developing Asia. 59.0 percent of 
the total R&D activities in developing Asia have been in the form of own R&D 
affiliates, followed by joint venture R&D (18.2%), technology alliances (10.5%), 
university collaboration (7.0%) and subcontract R&D (5.2%). In other words, 41 
percent of such R&D is carried out through various types of inter-firm technology 
cooperation. All forms of R&D are represented only in case of one host country, India. 
Technology alliances have been prominent in case of South Korea and Taiwan. This is 
largely because firms from South Korea and Taiwan have already gained international 
reputation for their technological capabilities, and therefore, TNCs do not hesitate to 
establish technology alliances with these companies. Such alliances are also growing in 
India, particularly in software field, where Indian companies earned international 
reputation. In case of India, what is interesting is the collaboration between the Indian 
academic establishments and the TNCs, where significant generic type of research is 
being carried out. 
 
Selected Company Illustration 
 
The scientific and technological capabilities and the low cost of Russia's R&D sector 
have attracted a number of transnational corporations (TNCs) seeking alliances with 
Russian partners to access quality skills and technological knowledge at competitive 
prices. As reported by Hagedoorn and Sedati, in the early 1990s, the US company 
Rockwell entered into a number of joint research and development agreements with 
several Russian companies through contractual forms of cooperation. In 1992, Rockwell 
entered into a contractual agreement for joint development of aerospace products with 
both RSC-Energia and NPO-Energia. In 1993, Rockwell established alliances with spin-
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off companies from the Vavilov Institute, called Magtec and Criomag, to perform joint 
research on magnetometry. 
 
4. Forms of Inter-firm Technology Cooperation  
 
There are several different types of international technology cooperation agreements. 
However, it is important to note that the distinction between different forms is only 
relative and the borders between them are blurred. For example, subcontracting may 
contain several elements of joint R&D. The types of cooperation discussed here are 
particularly relevant for firms from developing countries and economies in transition. 
 
Based on the objective for which technology cooperation has been formed by 
developing country firms, UNCTAD (1996) makes a distinction of two kinds: 1. Those 
related to the objectives of cost reduction, in this respect, it may be advantageous for a 
firm from a developed country to find a partner in a developing country when the 
product cycle is already at a well developed stage. Such an alliance may take the form 
of a linkage with the components’ suppliers, which may be more or less stable and of a 
long-term nature. Subcontracting, original equipment manufacturing (OEM) and 
second-sourcing agreements with a variety of input suppliers are possible examples; 2. 
Those related to product development for ‘niche’ markets.. According to Mody, a 
product development cooperation, directed towards the creation of a niche market, may 
represent a mutually interesting strategy. New product development adds branches to 
the underlying cycle of a product class, and increases overall industry profits. An 
additional advantage is the fact that exploiting niches in the domestic market may 
provide a possibility of learning with regard to the development of new products that 
become internationally competitive in due course. 
 
Based on the form in which cooperation takes place, international technology 
cooperation agreements can be categorized as: joint ventures, joint R&D or co-
development, subcontracting, parts and component supplier networks, OEM and 
consortia. 
 
i) Joint Venture  
 
Joint venture is one of the most common types of technology cooperation and has been 
in existence for several decades now. But, in its new form the joint venture’s nature and 
characteristic features have changed. Traditionally, joint ventures involved one-way 
transfer of technological and organizational knowledge and the emphasis was on 
management control. Often when the large firms from industrialized countries were not 
allowed management control, the joint ventures were deprived of latest technologies and 
products. Although the traditional joint ventures continue to be established in 
developing countries, in its present form, even when there is equity participation, 
according to Mytelka, the emphasis is less on exercising control, but more on 
complementing each other’s competencies. The joint ventures between large 
pharmaceutical TNCs and small biotechnology companies are good examples of this, 
where TNC provides the commercialization and marketing know-how to the small 
innovative companies. 

©Encyclopedia of Life Support Systems (EOLSS) 124

Guest6
Text Box

Guest6
Text Box

TO ACCESS ALL THE 24 PAGES OF THIS CHAPTER, 
Visit: http://www.eolss.net/Eolss-sampleAllChapter.aspx


Guest6
Text Box
-

-

-

https://www.eolss.net/ebooklib/sc_cart.aspx?File=E1-31-02-01


UNESCO-E
OLS

S 

SAMPLE
 C

HAPTERS

GLOBALIZATION OF TECHNOLOGY – Inter-Firm Technology Cooperation and Implications for Capability Building - Reddy, 
Prasada 
 
 
 
Bibliography 
 
Baranson, J. (1993) Strategic Alliances in Mexico, in IDB Development Policy (March) . 

Cantwell, J. and Tolentino, P. E. (1990) Technological Accumulation and Third World Multinationals. 
Working Paper No. 139, Department of Economics, University of Reading. 

Chen, C. F. And Sewell, G. (1996) Strategies for technological development in South Korea and Taiwan: 
the case of semiconductors. Research Policy 25, 759-83. 

Chesnais, F. (1996) Technological agreements, networks and slected issues in economic theory, in R. 
Coombs, A. Richards, P. P. Saviotti and V. Walsh (eds) Technological Collaboration – The Dynamics of 
Cooperation in Industrial Innovation. Edward Elgar, Cheltenham, UK and Brookfield, US, pp. 18-33. 

Chesnais, F. (1990) Preface, in L. K. Mytelka (ed) Strategic Partnerships – States, Firms and 
International Competition, 1991. Pinter Publishers, London, pp. xiii-xvi. 

Chesnais, F. (1988/a) Technical Cooperation Agreements between Firms. STI Review 4, pp. 51-119. 

Chesnais, F. (1988/b) Multinational Enterprises and the International Diffusion of Technology, in G. 
Dosi, C. Freeman, R. Nelson, G. Silverberg and L. Soete (eds) Techincal Change and Economic Theory. 
Pinter Publishers, London and New York, pp. 496-527. 

Cohen, W. M. and Levinthal, D. A. (1990) Absorptive capacity: a new perspective on learning and 
innovation. Administrative Science Quarterly 35, 569-96. 

Dodgson, M. (1993) Technological Collaboration in Industry – Strategy, Policy and Internationalization 
in Innovation. Routledge, London and New York. 

Doz, Y. (1996) The Evolution of Cooperation in Strategic Alliances: Initial Conditions or Learning 
Processes? Strategic Management Journal 17, 55-83. 

Dunning, J. H. (1993) Mutlinational Enterprises and the Global Economy. Addison and Wesley, 
Wokingham. 

Ernst, D. and O’Connor, D. (1992) Competing in the Electronics Industry - The Experience of Newly 
Industrializing Economies. Development Centre Studies, OECD, Paris. 

Forrest, J. E. and Martin, J. C. (1992) Strategic Alliances between Large and Small Research Intensive 
Organizations: experiences in the biotechnology industry. R&D Management,22 (1), 41-53. 

Grindley, P. (1995) Standards, Strategy and Policy: Cases and Stories. Oxford University Press, New 
York. 

Hagedoorn, J. (1996) Trends and patterns in strategic technology partnering since the early seventies. 
Review of Industrial Organization 11, 601-16. 

Hagedoorn, J. (1993) Understanding the rationale of strategic technology partnering: inter-organizational 
modes of cooperation and sectoral differences. Strategic Management Journal 14, 371-85. 

Hagedoorn, J.; Link, A. N.; and Vonortas, N. S. (2000) Research Partnerships. Research Policy 29, 567-
86. 

Hagedoorn, J. and Schakenraad, J. (1990) Inter-firm Partnerships and Cooperative Strategies in Core 
Technologies, in C. Freeman and L. Soete (eds) New Explorations in the Economics of Technical Change. 
Pinter Publishers, London and New York. 

Hagedoorn, J. And Schakenraad, J. (1989) Strategic Partnering and Technological Cooperation, in 
Dankbar, Groenewegen and Schenk (eds) Perspectives in Industrial Economics. Kulwer, Dordrecht. 

Hagedoorn, J. and Sedatis, J. B. (1998) Partnerships in transition economies: international strategic 
technology alliances in Russia. Research Policy 27, 177-85. 

Hamel, G. (1991) Competition for competence and inter-partner learning within international strategic 
alliances. Strategic Management Journal 12, 83-103. 

©Encyclopedia of Life Support Systems (EOLSS) 138



UNESCO-E
OLS

S 

SAMPLE
 C

HAPTERS

GLOBALIZATION OF TECHNOLOGY – Inter-Firm Technology Cooperation and Implications for Capability Building - Reddy, 
Prasada 
 
 
 
Harrigan, K. R. (1988) Joint ventures and competitive strategy. Strategic Management Journal 9, 141-58. 

Harrigan, K. R. (1985) Strategies for Joint Ventures. Lexington Books, Lexington, MA.  

Khanna, T. (1996) Winner-take-all alliances. Harvard Business School, Working Paper No. 96-033. 

Khemani, R. S. and Waverman, R. (1993) Strategic Alliances: A Threat to Competition? Mimeo, 
Toronto, Centre for International Studies, University of Toronto. 

Kogut, B. (1988) Joint Ventures: Theoretical and Empirical Perspectives. Strategic Management Journal 
9, 312-32. 

Ling, C. C. (1995) The Development of the Automobile Industry in Eastern Europe, in D. S. Fogel (ed) 
Firm Behavior in Emerging Market Economies - cases from the private and public sectors in Central and 
Eastern Europe. Avebury, England, pp. 23-52. 

Mody, A. (1993) Learning through alliances. Journal of Economic Behavior and Organization 20, 151-
70. 

Mody, A. (1989) Changing Firm Boundaries: Analysis of Technology-sharing Alliances. Industry and 
Energy Department. Working Paper No. 3, Washington, D. C., World Bank. 

Mowery, D. C. (1992) International Collaborative Ventures and US Firms’ Technology Strategies, in O. 
Granstrand, L. Hakanson and S. Sjolander (eds) Technology Management and International Business: 
Internationalization of R&D and Technology. John Wiley & Sons Ltd. Sussex, England, pp. 209-49. 

Mowery, D. C.; Oxley, J. E. and Silverman, B. S. (1998) Technological overlap and interfirm 
cooperation: implications for the resource-based view of the firm. Research Policy 27, 507-23. 

Mowery, D. C.; Oxley, J. E. and Silverman, B. S. (1996) Strategic Alliances and Interfirm Knowledge 
Transfer Strategic Management Journal 17, 77-91. 

Mowery, D. C. and Oxley, J. (1995) Inward Technology Transfer and Competitiveness: the role of 
national innovation systems. Cambridge Journal of Economics 19, 67-93. 

Mytelka, L. K. (1998) New Trends in Biotechnology Networking. United Nations Commission on Science 
and Technology for Development (CSTD), Working Group on Science and Technology Partnerships and 
Networking for National Capacity-Building, Malta, 28-30 September 1998. 

Mytelka, L. K. (1991) Introduction, and Crisis, Technological Change and the Strategic Alliance, in L. K. 
Mytelka (ed) Strategic Partnerships – States, Firms and International Competition. Pinter Publishers, 
London. 

Mytelka, L. K. (1990) New Modes of International Competition : The Case of Strategic Partnering in 
R&D, Science and Public Policy 17 (5), 296-302. 

Nakamura, M., Shaver, J. M. and Yeung, B. (1996) An empirical investigation of joint venture dynamics: 
Evidence from US-Japan joint ventures, International Journal of Industrial Organization 14, 521-41. 

Porter, M. E. (1980) Competitive Strategy: Techniques for Analyzing Industries and Competitors. The 
Free Press, New York and London. 

Porter, M. E. (1990) The Competitive Advantage of Nations. Free Press, New York. 

Reddy, P. (2000) Globalization of Corporate R&D: Implications for innovation systems in host countries. 
Routledge, London and New York. 

Senker, J. and Faulkner, W. (1996) Networks, tacit knowledge and innovation, in R. Coombs, A. 
Richards, P. P. Saviotti and V. Walsh (eds) Technological Collaboration – The Dynamics of Cooperation 
in Industrial Innovation. Edward Elgar, Cheltenham, UK and Brookfield, US, pp. 76-97. 

Teece, D. J. (1992) Competition, cooperation and innovation : Organizational arrangements for regimes 
of rapid technological progress. Journal of Economic Behaviour and Organization 18, 1-25. 

UNCTAD-WIR (1998) World Investment Report 1998 – Trends and Determinants, United Nations, New 
York and Geneva. 

©Encyclopedia of Life Support Systems (EOLSS) 139



UNESCO-E
OLS

S 

SAMPLE
 C

HAPTERS

GLOBALIZATION OF TECHNOLOGY – Inter-Firm Technology Cooperation and Implications for Capability Building - Reddy, 
Prasada 
 
 
 
UNCTAD-WIR (1997) World Investment Report 1997 – Transnational Corporations, Market Structure 
and Competition Policy, United Nations, New York and Geneva. 

UNCTAD (1997) An Overview of Activities in the Area of Inter-firm Cooperation: a Progress Report, 
UNCTAD/ITE/EDS/2, 6 October 1997, United Nations Conference on Trade and Development, Geneva. 

UNCTAD (1996/a) Emerging Forms of Technological Cooperation: the case for Technology 
Partnership, UNCTAD/DST/13, United Nations Conference on Trade and Development, Geneva. 

UNCTAD (1994) Interrelationship between investment and technology transfer – laws and regulations 
dealing with transfer and development of technology: An overview. TD/B/WG.5/10. 

Vonortas, N. S. (1998) Strategic Alliances in Information Technology and Developing Country Firms: 
Policy Perspectives. Science, Technology & Society 3 (1), 181-205. 

Vonortas, N. S. and Safioleas, S. P. (1997) Strategic Alliances in Information Technology and 
Developing Country Firms : Recent Evidence. World Development 25 (5), 657-80. 

Vonortas, N. S. and Safioleas, S. (1995) Interfirm Strategic Alliances in Information Technology: The 
case of Developing Countries. Report. Private Sector Development. Washington, D. C. The World Bank. 
 
Biographical Sketch 
 
Prasada Reddy is an Associate Professor at the Research Policy Institute, Lund University, Sweden. He 
has also been a consultant to the United Nations. His research interests have been in the areas of 
globalization, foreign direct investment, trade and technology transfer. His previous research project was 
on globalization of corporate R&D and is currently working in the area of trade-related intellectual 
property rights and implications for technological capability building in developing countries. He can be 
contacted at the Lund University, Research Policy Institute, Alfa 1, Scheelevägen 15, SE-223 63 Lund, 
Sweden. 
 
 

©Encyclopedia of Life Support Systems (EOLSS) 140




